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Financial forecasts for your pitch 
The purpose of your financial forecasts is to set out a clear picture of your business’ financial position in a 
way that allows an investor to understand your business model and make their own judgment about your 
financial potential. From your perspective it’s essential that you demonstrate a sound grasp of your financial 
statements and communicate your goals for the business and your operational budgets for achieving them. 
You should provide your projections in spreadsheet format which we will then verify before approval.   

The Crowdcube ‘Financial Snapshot’
When preparing your forecasts you should bear in mind that the key output from these will be the Financial 
Snapshot and this will form part of your live pitch.  The Snapshot is an extract from your full financials and 
provides a summary of the key information in a clear format for the Crowdcube investor community, which is 
consistent across all pitches. You can complete this now and have it ready when we ask, or complete it once 
you have been approved. You can access the Financial Snapshot template here.

Forecasting Guidelines
The three underpinning principles for your forecasts are that they must be professional, transparent and user-
friendly. In the interests of investors we need to be able to easily check and validate information provided, so 
we’ve established a set of guidelines to ensure your forecasts meet our compulsory standards. 

To meet these standards your financials must:

 ■ Be submitted in spreadsheet format with working formulas

 ■ Cover a minimum of three years of forecasts

 ■ Be dated for specific periods, not ‘Month 1’, ‘Month 2’ etc., with monthly detail for at least Year 1

 ■ Identify and model the key drivers and assumptions behind your business, particularly in the area of sales. 
You will be asked for the basis of those assumptions. Please note that this is a key issue

 ■ Comprise where possible an integrated profit and loss, cash flow and balance sheet elements and meet 
proper accounting standards. If you struggle with accounting it is acceptable that you construct a cashflow 
model with your assumptions clearly broken down then work with your accountant on the other elements 
of our snapshot template 

 ■ Please triple check your numbers to make sure everything adds up

https://files-crowdcube-com.s3.amazonaws.com/portal_id_1/CrowdcubeFinancialSnapshotTemplateMar2015-Ro3TSb1G2M.xlsx
https://files-crowdcube-com.s3.amazonaws.com/portal_id_1/CrowdcubeFinancialSnapshotTemplateMar2015-Ro3TSb1G2M.xlsx


Get your numbers sorted - investors don’t just back 
cool brands, they back businesses where they can 
see a potential for a return on their investment - we 
spent hours and hours getting every detail just right.
Oliver Bridge,
Cornerstone

Your Profit and Loss must...
 ■ Clearly set out your revenue and direct costs and, if relevant, your gross profitability. In doing so you 

should make an appropriate distinction between ‘direct costs’ (or ‘cost of sales’) and overheads

 ■ Clearly set out your short-term operational budgets for overheads. ‘Clearly’ means providing a reasonable 
level of detail, in particular, your sales and marketing and personnel costs should be transparent

 ■ Meet accounting standards in respect of excluding inappropriate elements such as investor funds, capital 
expenditure etc., and VAT

Your Cash Flow projections must...
 ■ Include the prospective Crowdcube equity funds in the appropriate month

 ■ Show separately any other equity investments projected

 ■ Show any dividend distribution specifically discussed in the plan, if relevant

 ■ In general, provide reasonable and transparent detail and be broken down into the categories of cashflow 
from operations, financing and investing



The Balance Sheet must...
 ■ Differentiate between classes of tangible and intangible fixed assets, especially in respect of intellectual 

property rights

 ■ Differentiate between bank balances and other current assets and liabilities such as stock, trade debtors 
and creditors

 ■ Show any directors’ loans clearly

 ■ Show any formal loan liabilities separately

 ■ Adopt the standard balance sheet format of assets, liabilities and shareholder’s equity 

Opening balances and historic profit and loss
If your business has been trading for any period before the first month of the forecast you must:

 ■ Provide a complete opening balance sheet in a format and level of detail consistent with the rest of the 
forecast, whether from published or management accounts

 ■ Provide management accounts for profit and loss for any intervening period between

Top tip:
Focus on building your full model forecasts in a way that you understand and can easily explain.
Tej Panesar, Senior Financial Analyst at Crowdcube



Please note: The information in this note is intended to be general information and is not comprehensive. Crowdcube Capital 
Limited is unable to provide any financial, legal or tax advice and this document is not to be relied upon as such. We recommend that 
independent advice is taken from an appropriate professional in relation to the corporate documents of an investee company and 
the crowdfunding process.
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What next?
Ready to set the world alight? If your 
Financial Forecasts are ready and 
you’ve been through our Business 
Plan guide, start your pitch application 
at www.crowdcube.com/my-pitch. 

You can find out more about our 
Financial Forecasting Services at  
www.crowdcube.com/financial 

For any other queries about your pitch 
give us a call or drop us an email.

support@crowdcube.com

01392 241 319

Contact the team for more information:


	Financial snapshot: 


