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The pitch should include a strategy of how 
to drive PR and social media effort to get 
the name out there, with specific targets 
for engagement
Crowdcube Investor



   

Investment

Business

Pitch

Financials

Documents

Review

A realistic valuation for your business

Funding targets

A clear idea of your proposition, USPs, promotion plan, 
the market, and how investors will make a return

Figures for your current monthly spend, cash in 
the bank, previous raises, debt, revenue for last 12 
months, projected revenue in three years or more

Review and edit

Your company number

EIS/SEIS Advance Assurance (ideally), or verbal confirmation 
that you qualify. See our guides to EIS and SEIS reliefs here

Business Plan to upload (to our standards) 

Financial Forecasts to upload (to our standards)

The sections are listed below, together with a handy checklist of a few key things you’ll need to have.

contents and checklist
Remember this is your application, not the pitch that will eventually go live on the site if you’re approved.

Your pitch application is broken down into the following sections and there are explanatory notes for each  
field - the information you enter will auto save as you go. You can navigate between sections until you are happy 
to hit the Submit button at the end. You may want to keep this guide open or print it off to refer to as you work 
through your application.

https://www.crowdcube.com/pg/eis-seis-tax-relief-overview-43
https://files-crowdcube-com.s3.amazonaws.com/portal_id_1/Crowdcube-Business-Plan-Standards.pdf
https://files-crowdcube-com.s3.amazonaws.com/portal_id_1/Crowdcube-Financial-Forecasting-Standards.pdf


Investment 
Your valuation will be challenged, and as such it is vital that you do your research and make sure it’s realistic. 
You must be confident that you can explain and justify the figure, and how you have reached it, to us and most 
importantly the crowd.  A valuation can make or break a pitch.

Your ‘pre-money valuation’ and funding target will tell us how much equity you’ll be offering. If you are successful 
in your application these figures will be thoroughly analysed, discussed and often amended as a result.

I want to understand how a valuation is 
calculated, ideally with reference to what 
tools and benchmarks have been used
Crowdcube Investor

Set an achievable funding target

Look at other pitches on the site, gauge the reaction and activity around them, then consider who might invest 
in your business. You have the option to overfund, so it’s often better to initially set a lower target (the minimum 
needed to achieve your goals), but have a plan on how you could use additional funds. Ask yourself:

 ■ Who are your customer base and how engaged are they?

 ■ How large is your professional network and circle of friends and family, what is the likelihood of them 
investing and if they do, how much?

 ■ Do you have any suppliers who would be willing to invest?

 ■ Are you a member of a group containing members with similar interests who might be willing to invest?

 ■ How compelling is your proposition, will the crowd want to know more and get involved?



Pitch
This is your application to go on our site, not the pitch text that would eventually go live. It’s your chance to pitch 
to the Crowdcube team and make us excited about your business and market. There are notes conveying what’s 
required in each field, but overall when we’re considering your application we’ll be thinking about the following:

 ■ Will your business idea quickly capture the attention of the crowd. Is it distinct, innovative and professionally 
presented? Does it clearly show what problems it could solve for its customers?

 ■ Does your business have the opportunity for significant growth in a large market? Can you show investors 
how you plan to deliver a return on their investment in your exit strategy?

 ■ Can you demonstrate that you and your team have the right skills, experience, drive, business ability and 
determination to execute your business plan?

Another key element is whether you can create momentum around your crowdfunding pitch. Crowdcube 
is the hub for your investment, and whilst you have a better chance of a successful campaign with us than 
on any other platform, you need to still promote it. Prepare an active marketing plan to demonstrate how 
you’ll promote the pitch and bring investors such as family, friends, angel and institutional investors to your 
campaign, and let us know about any interest in investing you’ve had so far. Having a marketing plan from the 
offset will be vital to your success. You’ll find this easier to do as part of your application process because if 
you’re approved, getting your figures and pitch text sorted whilst also running your business will take a good 
chunk of your time, and once live you’ll be busy running the campaign.

Business
Together with your valuation, understanding the stage of your business (start-up, early stage etc) and why 
you’ve decided to crowdfund, helps us assess the suitability and readiness of your company for our platform. 
We’re looking for businesses that are raising an appropriate level of funding for the stage they’re at, and who 
have clearly considered their reasons for choosing crowdfunding as the method.

Find out early from HMRC if you qualify for EIS or SEIS, and let us know if you either have your advance 
assurance, or have applied for it. However, note that your pitch needs to be particularly compelling if it does 
not qualify for tax relief. It’s an enticing draw, and generally an essential requirement for potential investors. 

Crowdfunding is incredibly hard work and it’s very 
tactical. You need to allocate resource to running a 
successful campaign - what you put in is what comes back. 
If you can’t make time for this, crowdfunding is not for you
Benita Matofska, Compare & Share,
£151,570 raised from 157 investors



Financials
It is important we can understand the current financial health of your business.  We’ll consider the detail you 
give us here alongside your Financial Forecasts document, which you’ll upload in the next section.

Documents
You should already have your Business Plan and Financial Forecasts prepared, according to our recommended 
standards. If not, you’ll find the links to our guides on the previous page. Indicate any other supporting 
documents you have, such as your Financial Snapshot, and have them ready to send to us.  
If you haven’t prepared your Snapshot yet you can find our template here. 

Review
Take the time to read back what you’ve written, and edit as necessary until you’re happy. Remember, this 
is your chance to make a great first impression on the Crowdcube team, and the attention you pay to your 
application is another good indicator to us of how ready you and your business are for funding.

Terms and Conditions ...and Submit!
Make sure you review the Investee Terms and Conditions and tick to confirm you agree to them.

Top tip:
Review as many of the live and funded pitches on our site as possible. Think about which videos 
immediately engage you and get you excited, look at Discussions to see the sort of questions you 
might get asked.  
Richard Eckley, Senior Investment Analyst, Crowdcube

https://files-crowdcube-com.s3.amazonaws.com/portal_id_1/CrowdcubeFinancialSnapshotTemplateMar2015-Ro3TSb1G2M.xlsx


Please note: The information in this note is intended to be general information and is not comprehensive. Crowdcube Capital Limited is 
unable to provide any financial, legal or tax advice and this document is not to be relied upon as such. We recommend that independent 
advice is taken from an appropriate professional in relation to the corporate documents of an investee company and the crowdfunding 
process.

Crowdcube
The Innovation Centre
University of Exeter
Rennes Drive
Exeter
EX4 4RN

www.crowdcube.com

@crowdcube

/crowdcube

support@crowdcube.com

01392 241 319

Contact the team for more information:

What next?
Once you’ve submitted your pitch we aim to get 
back to you within 72 hours . If we think your 
opportunity is right for Crowdcube our Business 
Development team will introduce themselves, ask 
for more details and prepare you for the next steps. 

Good luck!
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